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MayTech Global Investments, LLC (“MayTech”) is registered with the Securities and Exchange Commission as an
investment adviser. Brokerage and investment advisory services and fees differ, and it is important for retail investors to
understand the differences. There are free and simple tools available to research firms and financial professionals at
Investor.gov/CRS, which also provides educational materials about broker-dealers, investments advisers, and investing.
What
investment
services and
advice can you
provide me?

Conversation
Starter

What fees will
I pay?

MayTech offers investment advisory services to retail investors. MayTech’s advisory services include
portfolio management of separately managed accounts and a private hedge fund. We continuously
monitor all accounts based on the investment guidelines and objectives, as part of our standard advisory
services. We also advise a private hedge fund, which has retail investors. Hedge fund investment
guidelines and restrictions are described in a private fund offering document available only to qualified
investors.
All advisory services are discretionary. This means we buy and sell securities in our clients’ accounts
without seeking approval. Clients with Separately Managed Accounts will sign an investment
management agreement giving us this authority. This agreement will remain in place until you or
MayTech terminate the relationship.
Our separate account minimum investment is generally $250,000; hedge fund is $500,000.
Client account holdings primarily include equities, but may also include fixed income and exchange
traded funds (“ETFs”) securities listed on major market exchanges and a private hedge fund we manage.
For more information, including minimum investment amounts, please see our Form ADV Part
2A (Items 4 and 7), available on our website at (http://www.maytechglobal.com) and the
Investment Adviser Public Disclosure website at
https://files.adviserinfo.sec.gov/IAPD/Content/Common/crd_iapd_Brochure.aspx?BRCHR_VRS
N_ID=624443
You are encouraged to ask a financial professional and start a conversation with the following
additional questions:
− Given my financial situation, should I choose an investment advisory service? Why or why not?
− How will you choose which investments to recommend to me?
− What is your relevant experience, including licenses, education and other qualifications?
− What do these qualifications mean?
I. Separately Managed Account Fee Schedule:
a. Per annum fees for accounts with a market value of less than $10 million:
1.50% of the first $2,500,000; 1.40 of the next $2,500,000; 1.30% of the next $2,500,000;
1.20% of the next $2,499,999
b. Per annum fees for accounts with a market value equal or greater than $10 million:
1.25% of the first $10,000,000; 0.90% of the remaining balance
II. Hedge Fund Fee Schedule: Investors pay both management and performance fees.
a. Management Fee is 1.5% annually. b. Performance fee of 12% for original founder investors and
20% for all other investors. Performance fee is a reallocation of net profits to the account of the General
Partner of the hedge fund from the capital account of each fund investor. Performance fee is charged
only when fund investors’ accounts’ performance exceeds the highest previous gain achieved or
valuation mark.
All advisory and management fees are paid in advance on the first day of the quarter, for separate
accounts, and on the first day of each month for private fund investors. All fees are calculated based on
each client’s account market value provided by the custodian.
The above fees are exclusive of other fees separate account and hedge fund investors will pay, e.g.,
brokerage commissions, transaction fees, custodial fees, deferred sales charges, odd-lot differentials,
transfer taxes, wire transfer and electronic fund fees, other fees and taxes on securities transactions, due
diligence expenses, news and quotation service expenses, and, indirectly, fees charged by ETFs and
mutual funds.
The more assets there are in your advisory account, the more you will pay in fees, and our firm
may therefore have an incentive to encourage you to increase the assets in your account. You will
pay fees and costs whether you make or lose money on your investments. Fees and costs will
reduce any amounts of money you make on your investments over time. Please make sure you
understand what fees and costs you are paying. For detailed information about our fees and other
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costs, please see our Form ADV Part 2A, including Item 5 and Item 6 , at
(http://www.maytechglobal.com) and on the Investment Adviser Public Disclosure website at
https://files.adviserinfo.sec.gov/IAPD/Content/Common/crd_iapd_Brochure.aspx?BRCHR_VRS
N_ID=624443
Conversation
You are encouraged to ask a financial professional and start a conversation with the following
Starter
additional questions about the impact of fees and costs on investments:
− Help me understand how these fees and costs might affect my investments. If I give you $10,000
to invest, how much will go to fees and costs, and how much will be invested for me?
What are your
When we act as your investment adviser, we have to act in your best interest and not put our interest
legal obligations ahead of yours. At the same time, the way we make money creates some conflicts with your interests.
to me when
You should understand and ask us about these conflicts because they can affect the investment advice
acting as my
we provide you. Here are some examples to help you understand what this means.
investment
− The more assets there are in a client’s advisory account, the more a retail investor will pay in fees,
adviser? How
and our firm may therefore have an incentive to encourage the retail investor to increase the assets
else does your
in his or her account or to engage in riskier investment techniques to increase the account size.
firm make
− There are potential conflicts of interest that arise when managing side-by-side fixed fee accounts
money and what
and performance fee accounts due to an incentive to favor higher fee-paying accounts in the
conflicts of
allocation of investment opportunities. Performance fee arrangements can create an incentive for
interest do you
MayTech to recommend investments that are riskier or more speculative than those which would be
have?
recommended under a different fee arrangement. There is also the conflict of providing preferential
treatment to private funds and investors over others in terms of allocation of management time,
resources, and investment opportunities.
− A conflict may also exist from certain client accounts owning investments that MayTech, its
employees, or its owners and their affiliates are also invested in.
For detailed information about our conflicts of interest, please see our Form ADV Part 2A,
including Item 5, Item 10, Item 12 and Item 14,
posted on our website
(http://www.maytechglobal.com) and on the Investment Adviser Public Disclosure website
https://files.adviserinfo.sec.gov/IAPD/Content/Common/crd_iapd_Brochure.aspx?BRCHR_VR
SN_ID=624443
Conversation
You are encouraged to ask a financial professional and start a conversation with the following
starter
additional questions regarding conflicts of interest:
− How might your conflicts of interest affect me, and how will you address them?
How do your
Our financial professionals are compensated based on salary, bonus and profit sharing, which is
financial
determined based on the net income of our firm.
professionals
make money?
Do you or your
No. You may visit https://www.investor.gov/CRS for a free and simple search tool to research us and
financial
our financial professionals.
professional
have legal or
disciplinary
history?
Conversation
You are encouraged to ask a financial professional and start a conversation with the following
additional questions about the financial professional’s disciplinary history:
starter
− As a financial professional, do you have any disciplinary history? For what type of conduct?
Additional
You can find additional information about our investment advisory services in our Form ADV Part
Information
2A, on our websites at http://www.maytechglobal.com. You may request up-to-date information
and/or a copy of our relationship summary be calling (212) 899-2730
Conversation
You are encouraged to ask a financial professional and start a conversation with the following
additional questions about contacts and complaints:
starter
− Who is my primary contact person? Is he or she a representative of an investment adviser or a
broker dealer? Who can I talk to if I have concerns about how this person is treating me?

